“We believe technology
should be a liberator for
our Clients, not a threat.”

Corporate Presentation | April 2021




Forward-Looking Statements SITE

Certain statements in this Presentation may constitute forward-looking information,
including future-oriented financial information and financial outlooks, within the
meaning of applicable securities laws. Forward-looking information may relate to
Nerds On Site’s (NERD) future outlook and anticipated events or results and may
include statements regarding NERD’s financial results, future financial position,
expected growth of cash flows, business strategy, budgets, projected costs, projected
capital expenditures, taxes, plans, objectives, potential synergies, industry trends and
growth opportunities. Often but not always, forward-looking information can be
identified by the use of words such as “anticipate”, “believe”, “ ", “project”,

, “expect”,
“estimate”, “likely”, “intend”, “should”, “could”, “may”, “might”, “ ”, “plan” and

, ‘target”,
other similar expressions or variations (including negative variations) of such words

and phrases. Forward-looking information contained in this Presentation is based on
certain assumptions regarding expected growth, results of operations, performance,

industry trends and growth opportunities.

While management considers these assumptions to be reasonable, based on
information available, they may prove to be incorrect. Forward-looking statements
involve known and unknown risks, uncertainties and other factors which may cause
the actual results, performance or achievements of NERD to be materially different
from any future results, performance or achievements expressed or implied by the
forward-looking statements. These risks, uncertainties and other factors include, but
are not limited to risks associated with general economic conditions;adverse industry
events; marketing costs; loss of markets; future legislative and regulatory
developments involving NERD; inability to access sufficient capital from internal and
external sources, and/orinability to access sufficient capital on favourable terms; the
technology industry in Canada generally, income tax and regulatory matters; the
ability of NERD to implement its business strategies; competition; and currency and
interestrate fluctuations.
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Forward-looking information and other information contained herein concerning
management’s general expectations concerning various industries are based on
estimates prepared by management using data from publicly available industry
sources as well as from market research and industry analysis and on assumptions
based on data and knowledge of this industry which management believes to be
reasonable. However, this data is inherently imprecise, although generally indicative
of relative market positions, market shares and performance characteristics. While
management is not aware of any misstatements regarding any industry data
presented herein, industry data issubjectto change based on various factors.

Additional Cautionary Language

This Presentation may not be reproduced, further distributed or published in whole
or in part by any other person. Neither this Presentation nor any copy of it may be
taken or transmitted into or distributed in any other jurisdiction which prohibits the
same except in compliance with applicable laws. Any failure to comply with this
restriction may constitute a violation of applicable securities law. Recipients are
required to inform themselves of, and comply with, all such restrictions or
prohibitions andNERD does not acceptliability to anyperson in relation thereto.
Prospective investors are encouraged to conduct their own analysis and reviews of
NERD and of the information contained in this Presentation. There can be no
guarantee that NERD will achieve any of itsintended targets.
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The Problem? %
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« Rising security concerns and increasing
regulatory compliance have led to arise in
dependence on managed services.

e The COVID-19 pandemic has expedited the
massive adoption of technology while SMEs are
caught in the middle of the transition with lots
of roadblocks involved with network security,
data protection and connectivity solutions.
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Nerds On Site is the Solution!
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NerdsOnSite is the “technology expert” that comes
directly to SME and residential Clients and provide them
with complete & competent IT solutions.

Valuepropositions:

Established national & international network of
carefully vetted and trained technology experts
called EntrepreNERDs(eNERDs).

NERD’s franchise business model makes NERD’s

services highly available regardless of the locations
that customers are in.

The centralized database and knowledge-sharing
platform allows an individual eNERDor project team
member eNERDto solve all technology issues
effectively and efficiently.

Partnerships with highly credible technology solution

providers give NERD the ability to meet the wide
range of technology needs of SME & residential
Clients whether it’s repairing a printer, or providing
enterprise grade network security.
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Targeting the Booming Marke! Igsnf{ ‘
of Managed Services*

US$223 90%

Billion

US$329.1 Percentage of

crys SMEs in Canada Of the business
Bllllon —Government of population in
Value of the global Canada report North America are
managed services SMEs who are the
market in 2020 key driver for
—Markets A,I;ld Markets Expected Value Of t|.19 economic growth
research report global managed services ~Office of the United
market in 2025 RSfal‘es Trade
~Markets And Markets . epresentative
research report Number of SM.Es in
North America
*”managed services” refer to themanagement ofthe in-house operations of an organization by a third-party -OfﬁCB Of the United States
managed service provider. Managed services aidin enhancing operations and cutting downon organizational Trade Representative

expenses. Managed services also help to control ongoing expenditure, along with the sharing of risks ofthe
latest technologies witha third-party service provider
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Investment Highlights
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ADAMnetwork, an investment of NERD, is a proprietary
security software solution that runs an advanced
screening process for every network that a business
interacts with, effectively sealing off almost any risk of
cyber security leaks.

Exclusive partnership with Staples Canada

enables NERD to reach and potentially service
Staples’ network of 1.7 million SME Clients

across the country.

Successful business model is based on carefully vetted
and trained independent contractors (eNERD) in Canada
and franchise expansion in the US. NERD is also actively

seeking M&A opportunities for further business
development and expansion.

NERD is the go-to option for Canadian SMEs
and residential Clients whenever on-site or
remote IT solutions are required.

Revenues growing steadily quarter over quarter, while the

burn rate keeps decreasing. Expecting to be profitable
in H2 2021.
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Services & Revenue Model SITE
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Certified EntrepreNERD
(eNERD)-fully educated and
equipped with technology
competencies that are capable
of handling all IT/technology

needs for an SME Client.

Has a background in
technology/IT/ Over 250technology
computer science competencies and counting.

IamaNerd.com
-Centralized database
& knowledge-sharing
platform which is also a
system for hilling,
purchasing and
communicating among
eNERDsand between

h

eNERDSare able to offer and An eNERDhas the advantage of using eNERDsand the
provide monthly IT support Nerd’s corporate marketing materials Company.
contracts to SME Clients and enjoy and benefits from corporate brand-

monthly recurring revenue awareness campaigns
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Strategic Partnerships
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Technology solution providers:
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Strategic Partnerships
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Business development opportunities:

odom

networks

staplest)

Staples: Offering IT services with a suite ADAMnetwork: Potential Increase

of curated programs and resources that in revenue and expansion of Client

will provide the support that over 1M network as a result of COVID-19

SMEs need to successfully and securely pandemic causing more people to
run their businesses work from home
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Key Milestones %
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2019 2020 2021

e Technological advancements in the
Cyber Security Defense and

Response programs to protect Oj t I .
existing Clients and rescue new i ﬂ:crn s ap es []
Clientswho are under attack.

o Completed a successful ReBoot

. . . e NERD's‘AdamNetworks’ o Announcement of two-phased
training fOCUS‘?O! on protect‘lng Clients investment receives US and partnership agreement with
from the $7 jtr!lllon cybercrime European patents for “Don’t Staples Canada to service
industry; training was conducted and Talk to Strangers” cybercrime Staples’ SME customers.
completed on the Company’s full defeating technology _ _ '
SME-Secure Protocol and included ' o Offering IT services with a
presentations from world security o Increased revenues and suite of curated programs and
leaders HPE, AdamNetworksand expansion of Client network as resources that will provide the
Managed By Nerds. a result of COVID-19 pandemic support SMEs need to

o Accelerated client acquisition in causing more people to work sucpessfglly and securely run
Florida. from home. their businesses.

www.nerdsonsite.com| CSE: NERD | OTCQB: NOSUF



Roadmap SITE
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H1 2021

e Phase A Staples partnership -soft launch.

e Finalizing Staples account executive training
to ensure seamless integration of Staples and
Nerds On Site.

e  SME-Edge solution to be launched -a fully
managed all-in-one network gateway which
provides SMEs with advanced protection,
internet uptime and power management in a
single integrated solution contains Nerds On
Site software elements.

H2 2021

e  Expected profitability.

e Focus on growing in existing US cities as well
as new locations to get feet on the street to
deliver end-point solutions for clients.

e Phase B Staples partnership -consumer
pilot launch.
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Ca pital Structure (asof june 2021

Shares Outstanding 89.4M

Warrants ($0.25) 3M

e S S

Options ($0.15) 4 M

(Exp. 05/26)

FullyDiluted 96.4 M

52 Week High/Low $0.42/$0.03
*57.5% e
owned by Market Cap 14.08 M

insiders
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Management & Board Iﬁsn’[%
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Charles Regan | CEO, Co-Founder & Director

35+ experience as an entrepreneur, business coach and keynote speaker. Background in Systems Design
Engineering from University of Waterloo and Business and Commerce at McMaster University.

John Harbarenko|Co-Founder & Director

Incepted Nerds On Site in 1995, John has been overseeing a variety of aspects of the company’s operations and
development, including the training of employees, Client development and marketing. He received a degree in
Business Information Systems in 1994 from Fanshawe College in London, Ontario.

David Redekop|Co-Founder & COO

Incepted Nerds On Site in 1995, David has been overseeing various aspects of the company’s operations and
development, including IT infrastructure and operations management, employee training, Client management
and dealt with contractors. He studied Computer and Actuarial Science at the University of Waterloo.

Rakesh Malhotra |CFO

CFO, accountant and finance professional who has acted as CFO for various companies listed on the TSXV and
OTC. Rakesh has his CPA designation in both Canada and the US and is proficient in IFRS and GAAP.
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Management & Board Iﬁsn’[%
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Kevin Ernst |Director

28 years of extensive capital market and banking experience in the public and private financial sectors. Kevin
has held senior level positions at Merrill Lynch, UBS, Amex and the NYSE. He has a MBA in finance from Rutgers

University.

Eugene Konaryev | Director

A business developer and private entrepreneur who has executed numerous small and medium business
transactions. He was a partner and co-founder of Go Capital, a Toronto-based private equity firm. Eugene also

has a B.Sc. in computer science from the University of Toronto.

Nicole Holden | Director

Nicole is the Chairman of the Audit Committee, Technical Director of the Professional Practice at the Center for
Audit Quality and is the Assistant Chief Auditor for the Office of the Chief Auditor at PCAOB. She has a MS

degree in accounting and information systems from the Kogod School of Business at American University.

Jack Smit | Director

23+ years of experience in the finance industry. Former President and CEO of Libro Financial Group. Jack is a
Certified General Accountant and graduated from Queens University’s Executives Program.
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Contact Us

Email: IR@nerdsonsite.com

Charles Regan, CEO
Nerds On Site Inc. ST_E®
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